
Inner Circle Mastermind Session 4 

Hi guys John here with another Inner Circle Mastermind Session.  

First of all before we get into it I want to just point out The Inner Circle Facebook group. Just 

incase anyone watching this recording or attending live hasn't been in the group, I'd advise 

that you join up. This is the group you can see right now, as you can see I just announced 

earlier on about this session.  

 

If you're not aware you can access a group by logging in to the members area, clicking on 

'Facebook group', and clicking the image. That will take you to the group.  

There's lots of stuff going on, there's lots of people discussing different things, but I just 

wanted to point out this post. I've just noticed this, but Michael here is just reporting he's 

had some success and people are discussing that.  

 

 

 

 

 

 

 



If you're actually part of this group then you're going to benefit from reading things like this 

and getting involved. So I just wanted to quickly point that out before we get started. 

Now you may remember the last session which was only a couple of weeks ago, we were 

talking about the Easy Video Suite launch. This is probably only going to apply whose 

watching this recording, you may want to familiarise yourself with and watch part one first 

because I discussed up until the launch had just started. Basically I think the launch had 

been going on the 24 hours at the time of the last session, and this one is more or less just 

letting you know what happened, giving you some figures, money earned, and just covering 

a few other things. So once you put both parts together you will hopefully have something 

you can use. 

Unless you were hiding under a rock in January you obviously heard about the Easy Video 

Suite launch, and no doubt you received one or two emails from me promoting this. This is a 

product I'm actually using almost on a daily basis now, I used it the other day for a bonus 

video, and it really is a fantastic piece of software because it just makes things so much 

easier. You probably know all of this because you must have seen people emailing about 

this and maybe seen the sales video, you may have seen our bonuses. It's a fantastic 

product and that's one of the key things I want to point out here, that's why myself and 

Omar had no problems promoting this product as hard as we did. I don't think I've ever 

promoted a product as hard as I promoted this product. I sent 25 emails, yes 25 emails, 

promoting this product and nothing else between the 8th and the 22nd of January. I've 

never, ever promoted a product as hard as I've promoted this, but obviously there was 

reasons for that. We covered a lot of this in the last session but I'm going to show you a few 

more things in this one.  

Obviously I'm guessing all of you guys are aware of the bonuses. The bonuses myself and 

Omar put together were probably the biggest bonus we have ever done, and if you go to 

biggestbonusever.com you can actually get to see that. I'm not going to go through the 

bonuses again because I went through them in the last video. But one thing I want to 

mention in this session that I did mention in the last session is a lot of what I offered was 

serviced base, if you look at these 

services, promotion of your product or 

service is a service. A guest blog post is a 

service I'm offering, a gift certificate is a 

service, direct line to me for eight weeks 

is a service, and there's something I 

want to point out.  

If you're just starting out and you don't 

have a collection of products to offer or 

you don't want to go looking for resale 

rights material to offer, offer services. 



The reason that I offer a lot of services is because the truth is not a lot of people take you up 

on this. Out of the 310 copies we sold and just over 250 bonuses claimed, I think I've only 

consulted with about 6 people who took me up on the calls so far, obviously that can 

change. This is something I want to point out, you can offer time, you can offer support, you 

can offer lots of things like that because most people won't take you up on it. I know I 

mentioned that in the last session but for anyone who maybe missed that I want to point 

that out, because when you're starting out and you don't have the products to offer you 

may be thinking 'what can I offer? Whose going to want to get a bonus from me because 

I've got nothing to offer? What can I do?' The truth is if you can learn about a product you 

are going to promote, you can offer service based bonuses such as help with the product, 

maybe showing people how to use a product, consultations, anything that's service based 

you can offer. I just wanted to point that out. Again, if you haven't been to the page before 

biggestbonusever.com is where it's at. 

Now you may remember when we left off last time we were either winning or waiting for 

the JV competition to be announced, I'm not sure, but we actually led the competition up 

until day 5, myself and Omar. This was a very, very high profile launch, and the fact we 

ended up winning for quite a while actually blew me away. If you look at some of the names 

on here there were some big names on this board. If you go to easyvideosuite.com/partners 

you can actually see all of this and follow the launch, check out what happened.  

 

 

 

 

 

 

 

 

 

 

 

 

 



Myself and Omar led right up until day 6, and then Jason Fladlian and Wilson Mattos, 

unfortunately for us, overtook us. But at the end of the day we managed to finish 2nd. If I 

just go to the final leader board, we came second.  

 

 

 

 

 

 

 

 

 

Unbelievable, absolutely unbelievable. There were some really big marketers promoting 

this, like I say go to the blog and have a look and you'll get to see this. It was more than we 

could have expected.  

Now also because we came second, we earned $7,000 in prize money. It would have been 

nice to come first because that was $15,000, but the fact we earned $7,000 in prize money, 

it's the biggest prize money I think I've ever won. I do recall once winning a jet ski off Mike 

Filsaime which I think was around the same amount, but the fact we did this I'm very proud 

of what we achieved. 

Like I said remember guys I covered a lot of what we did in the last video so make sure you 

do check that out if you haven't, but I'm going to cover some facts and figures now.  

We did 310 sales, which I've already mentioned. 310. Now the first thing I'm guessing some 

people may think is 'John you only had 250 bonuses available, what happened there?' Well 

the way we do it is people have to claim the bonus for us to take that figure off, so if we sell 

100 items of a product and only 50 claim the bonus we would say there's still 50 bonuses 

available which is understandable. So that's how that worked, and I think 24 hours after the 

launch ended I think we had given away just over 250, I think it was 259 bonuses we gave 

away. Yes we did slightly go over but this was in the final hours, and people were still asking 

us today 'can I have a bonus', and obviously it's very hard to say no when there's almost a 

$200 commission at stake. We did slightly go over, and if people ask us today 'can we have a 

bonus', the answer is usually yes we can do this. I just thought I'd point that out, but what 

we wouldn't do is say 'we're only offering 50 bonuses', and then sell 300 of a product. That 



is not right in my eyes, and you do see marketers do this where you can clearly see they're 

giving more away than what they say on the page. I believe it's ok to go over a little bit in 

the last 24 hours or so, but when you blatantly see marketers offer let's say 10 copies of a 

product when it's clear they are selling 100 or 200, that's not the way to do it and I think 

people see through that. So just something I want to point out, if you're offering a set 

amount of bonuses try and keep to what you say. What you can do if you find that you sell a 

lot of bonuses quick, let's just say for example it's a seven day launch and you say to yourself 

'I think I can sell fifty copies of this product' and in the first 24 hours you've sold forty, you 

might be thinking 'oh no I'm going to sell out in a day'. It's a nice problem of course because 

you're selling 50 copies quickly, but what you don't want to do is then close the bonus and 

say there's none left because it's in the final 24-48 hours when you make the most sales. So 

what you would normally do in that sort of situation, what I've done in the past, is take the 

bonus down for 12-24 hours and then just send another email out and say 'I've been getting 

begged to make more bonuses available', because that will happen. That's always a good 

way to do that because then you can say I'm making another 50 available, or something like 

that. So don't sort of cheat, cheat's a bit of a strong word, but don't say you've got a set 

amount and then offer tonnes more. It's just not the right way to do it. 

We did 310 sales. Remember this was $297 or $397 for the product depending on whether 

you bought the commercial or the standard license. We have done close to $90,000 in sales 

of this product so far, I've got $85,000 written down but this was actually last week and 

we've sold a few more since then. 61 people took the payment plan which was three 

payments of £147 or $127, so we have done over $100,000 in sales because those re-bills 

will kick in. That's over $100,000 in sales, it's unbelievable.  

Also, part of Easy Video Suite is a recurring membership, and that is $37 per month. Like I 

say we've done 310 sales, so if everyone stuck, the number I've got here is $11,470 in sales. 

So this launch is probably going to do us, when all the re-bills come in and when the 

membership and recurring kicks in, it's probably going to do us close to $150,000-$200,000 

in sales. Unbelievable. That's why we got behind this product so much, because I knew it 

was a great product. Omar had promoted this product in the past and done well, and we 

just knew we were going to do well. I must admit we never thought we'd do this well 

though. We set our targets at 250 and that was our target, and we would have took that on 

day one, but to do what we've done and finish where we did blew us away.  

As I said we believed in the product. It's always important if you're going to do something 

like this, if you're going to get behind a launch, you have to believe in what you're 

promoting. If you don't it will come through in your emails, it will come through believe me. 

We just knew that this was a fantastic product, luckily Omar had access to this product and 

we could check it out so we knew we were promoting something good. We also knew it was 

high profile, and we knew we would probably do quite well. Top 10 would have been really 

good for us, but like I say we did 2nd.  



When you add up everything so far, I've got to point this out so far we have done, I've got 

$21,295 each in commissions, again this was as of last week. Plus we are owed $3,500 in 

prize money, then we've got the recurrings and re-bills to kick in. When I show you my Click 

Bank account, because I'm saying $100,00 you may be thinking 'well John this is showing 

nowhere near that', the reason is myself and Omar are using the Click Bank joint venture 

feature. So what happens is we used an affiliate account, and 50% goes into my account 

which is my Thornhill account, and 50% goes into Omar's. 

 

 

 

 

 

 

 

 

 

 

 

 

So this is really 25% of the total sales what you're seeing here. You can clearly see when we 

were promoting this product between the first week and the second week. If this was one 

account it would be double what you're seeing there, and by the way guys this is my affiliate 

account for Click Bank so it's not just Easy Video Suite, it's other stuff I've got going on 

aswell. But like I said I've banked over $22,000 by now, that's in the bank and there's more 

to come. A lot more to come. If you can do this and you get this right and you put a good 

bonus together, you're not scared to mail often like we did, this was almost like a product 

launch in itself even thought it wasn't our product. Myself and Omar looked at this like a 

product launch.  

Donald is just saying 'can't compete with bonuses when promoting a product'. 

You can compete Donald. Like I said earlier you can put services together, you can offer 

additional support with the product, it depends what the product is but you can usually put 

something together where you can compete. As long as you've got a way to advertise, to 



start with you don't even have to have a big list, it obviously helps if you've got the list but 

you can do this. To get going with no list I'll be honest it is hard, but if you're building a list, 

which you should be, you can compete. I don't want you to think you can't. Just because you 

see people offering massive bonuses doesn't mean your subscribers don't want to see what 

you're offering. If you're doing things right and your subscribers are following you and look 

up to you, they'll want to see what you are offering. So you can compete Donald. Please 

believe that. 

Chris is saying 'did you say that's only from the Easy Video Suite launch in the Click Bank 

account?' 

No this is my affiliate account. If you look back 

most if it will be from Easy Video Suite, because 

that's the two weeks the launch was going on, 

yes there will be other things going on, little 

payments from recurring stuff and the odd clicks 

of other products, but in that period mostly it's 

from Easy Video Suite. These figures are products 

I've promoted. So yeah this is my affiliate 

account, everything you see is just off promoting 

stuff. 

 

 

 

 

 

 

I'm getting questions that's not really related to what we're doing tonight but I'll do my best 

to answer them anyway. 

Dave's asking 'should you offer other people's products as an upsell that are related to 

yours?' 

Actually Dave I'm going to cover that in a future issue, there are ways you can do that using 

Click Bank and you can set that up automatically and you can completely automate that. I'm 

actually doing that, I'm setting a deal like this up tomorrow with Eamonn Diamond, I'm 

going to be recording videos but I'm going to do a live Inner Circle session showing how to 

do that. I'm actually going to offer some of my products what you can add as upsells, so I'm 

going to cover that in the future Dave. The answer is yes, if you can you should, if you know 



people who have similar products to you and you can strike a deal, yes do that. Especially if 

you haven't got upsells of your own, so yes you should. 

John is saying 'would you advise people to buy solos if some people haven't got a mailing list 

or E-zine ads pay per click'. 

Solo ads I've done a little bit of, you can build a list pretty quickly from solo ads. My advice 

is, and this is my best advice from someone who doesn't do it a lot is make sure the person 

you are buying from has a reputation for delivering, because I have read a few times where 

people sell solo ads and it's either very poor traffic or they don't deliver and disappear, that 

sort of thing. So if you're going to do that make sure it's from a reputable source. By the way 

if anyone who is wondering what a solo ad is, it's basically you just pay someone to deliver 

an X amount of clicks to your website. It could be 500 clicks for $250 or something like that. 

What I wouldn't advise is I wouldn't get the solo ads to your bonus offer if you're going to do 

something like this, get the solo ads to a squeeze page where you can build your list and 

then you can do this over and over again. 

Chris is saying 'when you create a new Click Bank account to partner 50/50 can you filter the 

money into your main Click Bank account'. 

Yeah Chris you can filter it into any Click Bank account you wish. I can't show you guys 

because I don't know if I have login, but the account we set up for this offer was called 

BizPress, myself and Omar, and we use that Click Bank account any time we do something 

joint on Click Bank. Half goes to my account which is Thornhill, and half goes to Omar's 

which is I think called galaxy e book or something. We could set that up to go to any 

account, we could cancel a contract and set a new contract up, so you can filter the money 

how you like. I can just quickly show you, if I show you my account, my contracts, and that's 

where you set your contracts up. You can see we have different contracts set up there. I 

have different contracts set up with different accounts, some of those contracts I've done 

with other marketers and some are JV contracts. I'm actually going to cover doing all of this 

in the near future, setting up the contract, setting up the upsell, setting up regular contracts, 

I'm actually going to create a product about this. It's very early days for that but it's 

something I know a lot of people are wanting to learn so I can see the need, so I'm going to 

create a product. 

Right then, I'll carry on. I want to talk about delivering bonuses now. If you're going to do 

this, you have to make sure that you are getting credit for any sales. Now what some people 

are tempted to do, and I have actually done this in the past, is you would set up an email 

address such as mine here which is bonus@johnthornhill.com, and then you would maybe 

put an auto responder message in saying 'thank you for your purchase, here is your bonus'. 

That's the easy way to do it because then anyone who sends an email to that address 

automatically gets an email back with the link to the bonus. That is okay to do if it's 

something for $5 or something that you're promoting. You could probably get away with 



doing that, but what's starting to happen now is people are wising up that if they send an 

email to the email address, there will be a message that comes back with the bonus. I get 

tonnes and tonnes of emails saying 'how do I claim my bonus?', something like that, and 

then they are hoping they get a message back with everything they need. So what I do is I 

manually verify each sale.  

 

 

 

 

 

 

 

 

 

 

 

 

As you can see in this scenario we are asking people to send their Click Bank ID to 

bonus@johnthornhill.com, and then what the plan was is you manually verify it, make sure 

you did get credit, then you have an email template you've already created and just hit reply 

and paste the message in saying 'thank you for purchasing', then send the email with the 

details. Now what Omar cleverly did, he has a programmer friend, now whilst people still 

had to send a message here, Omar set up a system where people could come along and 

basically enter their name, email address, Click Bank ID, and a username. At the time we 

tried to get this up and running in time to offer this for Easy Video Suite, so what we wanted 

to do was say when you buy, go here, enter your details, and the way this works is as long as 

everything ties up with Click Bank, they get access to the bonuses. Unfortunately we didn't 

get this ready in time, but what happened was we were just taking the persons details that 

were in the email they sent, and filling out this form, but next time this will be ready and we 

will be able to automate the bonus deliver. This is fantastic because it means that we don't 

have to then go and manually check the receipt, check the credit, send the email, and if 

you've sold hundreds of items of a product then that can take a long time. I personally 

outsource this anyway, I get my son to do it, but if you're doing this yourself and can 



automate the process, and check that you've got the credit for the sale, then it makes sense 

to do that. The way this system works as well is if they didn't put in the correct details or if 

they hadn't bought through us then a message comes up saying contact support. So that's 

how we did that with Easy Video Suite. 

Dave's asking 'I've completed my new eBook which is fifteen thousands words, should be all 

ready in two weeks, any advice on getting affiliates on board?' 

Dave I would say wait until the product is just about ready with the sales page, you've got 

lots and lots of work to do before it will be ready, but obviously this is what the Facebook 

group is for. If you want to discuss things like this, and also get in touch with me and I'll do 

what I can to help. Getting affiliates on board, it's all about putting a really good offer 

together. Look at The Inner Circle video 2, that will tell you all you need to know about 

getting affiliates and what I done with that launch. 

Nat's asking questions on SEO. 

Nat unfortunately I know nothing about SEO and I can't help, but I would recommend 

putting that question in the group as well. It's basically related to Google and SEO, and I'm 

sorry I can't answer that. 

Jennifer is just asking 'is this exciting program to deliver bonuses going to be released to The 

Inner Circle members?' 

I don't know Jennifer, I don't know how far away this is from being complete, but it's a 

question of if it's ready and get's put out there, this will be Omar's product I'm guessing so 

that's something we'll have to see when it's ready. 

Now I want to show you something Omar done what is very clever, something I haven't 

done yet and I need to start doing. Omar has created a page, as you can see it's called The 

Bonus Factory, where he delivers all of his bonuses. 

 

 

 

 

 

 

 



 

So if I go back to the previous page, when you enter your name, email, Click Bank details in, 

you get access to the bonus you purchased only. So in this example it was Easy Video Suite, 

so you'd get access to Easy Video Suite. Here are the bonuses here, all of the bonuses here 

on this page. However because Omar is logging you into a site, he's offering services as you 

can see, if I click home there are more services, so can you see what he is doing here? He is 

actually capitalising on the traffic that is coming to download the bonuses. Obviously when 

you make your bonus download page you want to be promoting other stuff as well, don't 

just give people the bonuses if you have another product, service, webinar, or something 

you can offer, offer it. Here's the really clever bit, here is Omar's offer for Fast Track 

Coaching. This only went live today it's Dave Nicholson's coaching. 

 

 

 

 

 

 

 

 

 

If I go and try to access that, I get told I don't have access. 

 

 

 

 

 

 

I then have to click the link, go and buy the product, and then I can claim the bonus. So what 

Omar is doing, he is making all of his bonuses evergreen. It's a very clever way of doing it. At 

this time Omar has these bonuses on offer, and if I'd only purchased Easy Video Suite, then I 



can still check out all of these other bonuses. Very clever stuff guys and that's something 

that I'm going to start doing with my future bonuses. I'm going to set  up a membership site, 

this is a wishlist membership site through WordPress, and you can make your bonuses 

evergreen. 

Right then, a couple of more things I want to point out. Remember I cover all of this in 

Affiliate Promo Formula, all of this, everything I've done maybe apart from the bonus 

delivery little bit there. I cover everything we've done for the Easy Video Suite launch, it's all 

covered in Affiliate Promo Formula, and you guys have free access to this. You'll see this 

underneath the video if you're watching the replay or it's underneath videos 3 and 4. All you 

have to do is go to the link and make sure it says 'jtspecial' in the coupon code, and you get 

access completely for free. There's a couple of things I want to point out in the members 

area. We have all of the modules where I cover everything, but the first thing I recommend 

you check out is the mindmap. Check out the mindmap as that walks you through 

everything, if you just want to quickly check this out. It teaches you about affiliate 

marketing, finding the right products to promote, choosing products to promote, what to do 

during prelaunch, everything. How to prepare a bonus, how to create a bonus page, 

everything you need to know, it's all on that mindmap so make sure you check that out. 

Finally guys, I'm doing it again. You've probably seen me email out this morning, I actually 

emailed out just before this webinar started. I'm doing a bonus for Dave Nicholson's 

coaching programme, remember when I mentioned services at the start, I mentioned how 

it's easier to offer services because most people won't take you up on it unfortunately, so 

I'm offering; a gift certificate, personal help, a mastermind session with myself and Dave, I 

mentioned to get Dave in some mastermind sessions, I'll personally create a video, one on 

one consultations, promote your service on my blog, personal support, I'm giving away a 

tonne of traffic products what Dave has supplied to me, access to WSO Domination, and 

access to some of my mindmaps. So again most of this if you look and you can check this out 

at johnthornhill.com/bonuses/daves_coaching, you'll see most of it is serviced based. Again 

you can pile on the value when you do things like this and you'll find about 1% or 2% of 

people take you up on this. 

If I go back a little bit, I just refreshed this a few 

minutes ago so I don't know if it's going to have 

changed. This is what I have done in commissions 

for promoting Dave's product, obviously there's a 

couple of other little products in there. I don't know 

if it will change when I refresh. 

It hasn't changed you can see we've done about 

$1000 in sales today, but when you come to the end 

of the launch, something I pointed out in the last 

session, that's when you'll make the most sales. The 



last 24-48 hours, so you will see me hitting Dave's coaching hard next week, next 

Wednesday and Thursday, and I'm very confident I'll do about $3000-$4000 in sales in the 

last 24 hours. 

So that's it guys, that's how I did it and that's how myself and Omar did it. Remember it's 

obviously best if you watch part one and part two if you're watching recordings. Please 

check out Affiliate Promo Formula, at least check out the mindmap and obviously feel free 

to discuss this in the Facebook group. If anyone has any questions about this or anything 

else I've been up to I'll take some questions now. Like I said guys I've got a few more things 

planned, I'm going to go through a few more questions in the live training area, I know 

there's a lot in there, I'm going to put some Q&A sessions together. I'm going to do 

something where I'm showing you how to add my products to your upsells and things like 

that and how you can do this with other people, I'm going to cover this in the next issue or 

maybe in the issue after. I have lots of stuff planned. I'm actually going to start and do some  

just Q&A sessions as well where we will just open up and hopefully I'll have a few questions 

to get me started, but as long as the questions keep coming in I'll do my best to answer 

them as best I can. 

I hope this is helping you guys. Remember, Donald made the point in thinking you can't 

compete, you can. You can do this because, when I started doing this I wasn't on leader 

boards. In the early days when I was starting off with bonuses I didn't have massive lists and 

things like that, but I did start to learn that if you put a bonus together you will always sell 

more of a product, always. If someone is going to buy a product or is thinking about buying 

a product, and you offer a fantastic bonus, they are obviously more likely to buy it. Put it 

this way, if you had two guys promoting the same product, one offering a bonus and one 

wasn't, you're obviously going to go with the guy offering a bonus. Unless the bonus is pure 

rubbish. Does that make sense, you're always usually going to chose the bonus over a non 

bonus. So try it, put a page together, put something together, put some bonuses together, 

drive some traffic, and give it a go because you'll probably get a shock the first time you do 

this. You'll probably find, if you are in a position now where you can make affiliate sales, 

you're starting to have results when you promote a product, if you offer a bonus you'll 

probably have 10x the results, easily, because you are offering a bonus. 

There you go guys. This compiled with the Issue 1, I think we've got a couple of hours worth 

of content, so I hope this is going to help you guys. Remember you can discuss this in the 

Facebook group, I do my best to answer questions in there as well, and obviously you know 

where I am if you want to talk some more. My advice is you want to go through Affiliate 

Promo Formula, because it covers everything.  

Chris is asking 'would you remove members from a massive membership site if the Facebook 

group was part of the package, or can we use that as a retention I'm thinking for my 795 

membership site'. 



You could remove people Chris, but that might start to become a bit of a task. I'm guessing 

there's people who have cancelled The Inner Circle who are maybe still in the Facebook 

group. The hope would be, if you're giving good value in the group, that people would 

maybe would want to come back. There has been people who have cancelled The Inner 

Circle and there's probably people cancelling in The Inner Circle who are in the group who 

have seen the link who could be on the webinar right now, but obviously people who pay 

the recurring fee get access to everything in the members area and the other stuff that goes 

with it. So as long as you're offering other stuff I would probably, I don't think I'd be wanting 

to look for people to kick out of a group. You could do that, sometimes you can get a good 

feeling if you've had someone who has refunded or cancelled and you say right get out you 

know, you can sort of do that. Me personally, unless someone had upset me I would 

probably let it go. 

Donald is just asking 'is it sorted out about allowing links or not in Simple Traffic Solutions?' 

For anyone who doesn't know, because all of you guys will have access to Simple Traffic 

Solutions, there's a big debate going on about whether we should allow links. We have 28 

votes for informative posts, so it looks like that's winning. So it's probably going to stay the 

way it is Donald. A lot of people are complaining about the fact it's became a link farm. I can 

see some people's points, but I will always go with the majority and it looks like it's going to 

stay the way it is. What I will say is if people constantly post nothing but links, I think we'll 

have to do something about it because it does take away from the conversation, and people 

are struggling to find content because it's just full of links.  

Jennifer is just asking if there is a website for The Inner Circle. 

Yeah there is it's at johnthornhillonline.com/innercircle/home. That's the login page. 

Dave's just asked me a good question, I should have talked about this. Basically there is an 

event coming up in March in the UK, in Manchester, marketingsummituk.com. It's on the 

9th and 10th of March, I'm going down on the Friday and I'll be with Dave Nicholson, Dan 

Sumner, and my son Alex, but if you want to check this out and check out the speakers, if 

any of you guys are interested in going I'd love to see you down there. I should have 

mentioned that. 

I think I'll close on that guys. Remember you will always make more sales of an affiliate 

product you are promoting if you offer a bonus. If you're struggling for bonuses, offer 

services. Look at the bonuses I've offered in the past, offer services and then you can 

compete. Make sure you always give something a price as well. Give something a price, big 

up your bonuses, big up your services. If you're at this marketing event in March, please say 

hello. 



Remember, this works. I know I've just said this but you've seen me offering bonuses time 

and time again, I do it quite often. I've done it twice in six weeks because it works. So 

remember, everything you need to know is in Affiliate Promo Formula. 

On that note I'm going to close up, thank you for attending, and I'll see you on the next 

session.  


